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For New Orleans-Based
Sunrise Homes, Bigger Is

Better

For thelargest builder in Louisiana, the
valueofferedintheir homescomesfrom
combining quantity with quality. Sunrise
Homes, which dominates the New Or-
leansmetropolitan market, isaproduction
builder with over four decades of home-
building experience. Inthat time, thecom-
pany hasbuilt over 7,000 homesin Loui-
Sanaand Mississippi.

Efficient congtruction fromtheground floor
upistheir goa. “The company isvery
processoriented,” said Vaerie Trosclair,
Controller for SunriseHomes. Everything
issystemized to maximizeefficiency and
minimizecods,” sheadded. Trosclair ex-

They haveafull
service, on-staff
servicedepart-
ment. Thear cus
tomer satisfaction
surveysreflect 95-
98% approval
and 32% of their
salescomefrom
referrals.

plained that with every Sunrise commu-
nity, they drive production ashigh aspos-
sible and then spread fixed costs. They

Sunrise Home’s motto is that they don’t just sell homes, they sell a lifestyle...
an entire package that will fit a person’s life.

keeptheir eye, not onjust thebig picture,
but on every detail, attempting to control
thewhole processfrom land devel opment
onup. Accordingto Trosclair, “ our quest
isto deliver more homethan anyoneelse
for themoney, and that includeseverything
fromcommunity featurestoamenities from
interior appointmentsand finishesto ap-
pliances.”

Rob Smith, the company’ sgenera super-
intendent, agrees. “Wedon't just build
homes. Wefulfill dreamsby offering a
compl ete package—great homes, fantas-
ticlocationsand theamenitiesthat makea
subdivisonared community.” Thatiswhet

hasmade SunrissHomesasuccess. Their
numbersproveit. 1n 1999, Sunrisebuilt
about 230 homes. The built about the
samenumber in2000. With new subdivi-
sionson thedrawing board, they antici-
pate selling about 300 homes in 2001,
despitealull intheeconomy.

For Sunrise, they arenot just bigger, they
are better. They take quality serioudly,
whichiswhy they haveafull service, on-
staff servicedepartment. Their customer
satisfaction surveysreflect 95-98% ap-
prova and 32% of their salescomefrom
referras. “ Quality isanintegrd part of de-
livering vdlueasfar asweareconcerned,”
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explained Smith.

Wanting to serve abroad market, Sunrise
offershomebuyersthreelevelsof homes.
Their Entre’ seriesisdesignedfor firgt time
buyerslookingfor agtart aswell asempty-
nesters looking to downsize. Three
floorplansand seven elevationsranging
between 1,510and 1,770 A/L/A arecur-
rently available. Their Master Series, with
fivefloorplansand eleven devationsfrom
1,803t02,367 A/L/A, aredightly larger
homeswith more appointmentsand stan-
dard features. For example, most homes
come with tile, afireplace and

vaulted calings. Sunrise sExecu-

tive Seriesisdesgned withmove-

up buyersand junior executives

inmind. Fivefloorplansand six-

teen different elevationsranging

from 2,262 to 3,080 A/L/A are
available. Thesehomesfeature
ninefoot cellings, upgraded ap-
pliances, lotsof ceramictileand
aseparate tub and shower inthe

master bath.

Sunrisecurrently hasanumber of
active communitiesthroughout
southeast Louisanaandadongthe
Mississippi Gulf Coast. Home
pricesrange anywherefromthe
mid 90'stothe 160’s. Average
lot sizevariesfrom60'x120’ in
Landon Place in Gulfport to
80'x130" inLakeview in Oceans
Springs.

Clearly, amenities are key for
SunrissHomes. All of their com-
munitiesfeature green spaceand
common areaamenities. Thelr
Belair community, with prices
gartinginthe90'sona70' x120'

lot, isadjacent to an 18-holegolf
course and featuresacommunity

playground, pool, tenniscourts, volleybal
areg, and paved waking andjoggingtrails.
The 3,200 squarefoot furnished commu-
nity center is available for parties and
boasts state-of-the-art exercisefacilities
and a small business center. At
Breckenridge, amenitiesavailableinclude
acommunity playground, an off-road cy-
clingtrail, awdkingtrail, atwo-and-a-haf
acrenature preserve and amulti-station
fitnesscourse.

Sunrise Homeswasfounded by Charlie
Kornmanin Sunrise, Louisianain 1958.
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When he passed on in the late 1980's,
Lawrence A. Kornman, hisson, took the
reigns. For thefamily-owned, privately
hel d company, bus nesshas continued un-
abated. Sunrise'sfocusistoddiver abig-
ger homeat abetter price. Thecompany’s
goal isto awayshbethebest valueinany
market. Nosmdl task, but onewhichthey
have mastered with panache.

For more information about Sunrise
Homes, log on to their website at
WWW.SUnriseshomes.com.

Hores Sroanes




